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5NOT-SO-SPARKLY TRUTHS
OF ENTREPRENEURSHIP



We’ve all heard it: 

Follow your passion and everything else will fall into place. 

Unfortunately, it’s not always that simple. Passion is NOT a business plan. A 
thriving business is based upon a good combination of what you love 
doing and what your target audience cares strongly about. 

The word ‘passion’ makes you focus on the one distinct activity that you 
can spin into a business. Love knitting? Become a knitting coach! What’s 
more important is to think about what you’re great at and what you enjoy 
doing. What’s most important is figuring out if there’s a market for what 
you’ve got to offer!

Further, the freedom you create with your businesses can serve as a 
gateway to having the time & energy to focus on what you’re truly 
passionate about (knitting, naturally).

One definition of passion is the emotions as distinguished from reason. 

We NEED reason to grow our businesses!
 
Having passion in your business is absolutely necessary but it’s not enough.

ONE
Passion is not a business plan



Everyone is struggling in some way. It’s one of the hallmarks of being an 
entrepreneur. However, in the time of social media and constant 
consumption, it can be easy to get a really distorted view of what’s 
actually going on in people's businesses. 

We put on a brave face. We make sure we’re pulled together when we 
hit the door. But oftentimes (most of the time!) we’re scared. And frazzled. 
And struggling.

We are all facing similar fears and struggles.

Entrepreneurship is a hustle. It always has been and it will continue to be 
even as you grow into a bigger, stronger female entrepreneur. As Danielle 
LaPorte famously said, “You’ll never fully arrive.” There will always be 
something that someone else is seemingly better at.

When you start getting into comparison mode STOP, and re-focus on the 
things you are knocking out of the park.

Make sure you connect with others who you can be fully honest & 
vulnerable with so you can share your full journey and not just the sparkly 
parts.

TWO
Nobody has it all together



Ok deep breath. We’re going to talk about something that women 
entrepreneurs often shy away from: Money. 

We already established that you never know what’s going on behind the 
scenes with other entrepreneurs. This is especially true when it comes to 
anything surrounding money.

Let’s get some things out of the way. 

1. Your business might not bring in the same amount as your day job  
in the first year. That’s ok, neither did ours.

2. Your business may not turn a profit in the first year. 

3. You might have to take on a part-time job/score a consulting gig/
go back to full-time work to finance your business. 

None of these things make you any less of an entrepreneur. The beauty of 
entrepreneurship is that you get to create it in a way that you need or 
want to.

What matters is that you are realistic with your own money truths and that 
you have a realistic plan to reach your income goals.

THREE
Profits take time



You are not charging enough. Plain & simple. We can say that with 99% 
certainty. No, we’re not mind-readers, we’ve just talked to countless 
women entrepreneurs (including ourselves!) who are severely 
underestimating their value.

Downplaying your expertise + Not believing in your value 

= 

Much too low pricing and a terrible feeling of shame & guilt around asking 
for what you're truly worth

As women, we often focus so much on likability that we lose focus of why 
people should hire us: Because we know a hell of a lot about what we do, 
that’s why. 

Think about a leader in your industry who you respect. Have you heard 
her speak about herself? Start talking about yourself in that way. Quite 
frankly, you’re the bees knees but you need to let the world know that if 
you want us to hire you AND pay you what you deserve.

Base your pricing on competitive analysis, not on emotion.

FOUR
You are under-valuing yourself



Between the two of us, we probably have enough business mistakes and 
missteps to fill a barrel - a large one.

Entrepreneurship is about experimentation. And with experimentation 
comes mistakes and failures. It sucks to fail but testing things out allow you 
to see what really works in your business. 

Since humans have a negativity bias, we often learn more from our failure 
than we do from our successes.

You didn’t become an entrepreneur to play it safe, so don’t get too 
frazzled over a few small failed experiments.

Experiment. Make a mess. Make mistakes. 

Fail fast and fail often. 

Just remember to dust yourself off, recognize what you’ve learned and 
keep pushing forward.

FIVE
Some things aren’t gonna work



Donna & Nailah work with entrepreneurial mamacitas like you to build 
brands and take businesses to new heights! 

Nailah uses her skills to help women entrepreneurs develop strategic 
business plans – a step-by-step process to start a profitable business that 
you’re passionate about and that still gives you the freedom to spend on 
the people and the activities that matter to you. Donna, a marketing 
consultant and brand-builder, works with clients to create strategic online 
content that drives traffic and converts fans into loyal, paying customers.

If you’re looking to turn an idea into a business, or take an existing brand 
to the next level, contact Donna & Nailah today at 562.345.5034.

Packages are designed for all kinds of business babes, including: 
• 2-on-1 coaching sessions - for those gals that want to kick butt 

and do it fast! 
• Online courses - for ladies looking to take their time and work in 

a virtual, group environment
• Events, retreats and lots more! Keep an eye out for the launch 

of www.DonnaAndNailah.com this October for all the details. 

Got Questions? Connect with Donna and Nailah one-on-one!
@DonnaQueza or donna@marketing-optimist.com or @NailahBlades or nblades@gmail.com
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